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Module #6 Action Step: Evaluating Preparedness for Making a Request


Overview

For this Action Step, you are tasked with an honest reflection on your level of preparedness for making an ask. In this module, we discussed what a formal, diligent process looks like for making a personal fundraising request - but, you must have foundational items completed and in place in order to be ready to do so.


Action

Write your answers to these questions as honestly as you can.

1. Have you completed your Case Statement? Does it provide:
a. Your background and story and identity?
b. Your impact and track record?
c. The challenges you are aiming to overcome?
d. Your solutions to those challenges, and how you will accomplish them?
e. Your goals and desired outcomes?
f. What you are asking the reader to do?
2. Have you built a team, big or small, of volunteers who are willing and able to assist you in your fundraising journey?
3. Have you created, populated, and organized your Prospect Tracker that you can use to drive weekly fundraising activity?
4. Do you have a suite of materials created that meets the needs of the request process? This includes, at a baseline:
a. Case Statement
b. Pledge/Commitment Form
c. Request Deck (presentation to use in a request meeting)

—

The purpose of this action item is to take stock of where you are, and identify remaining gaps or needs. We would encourage you, as you do so, to utilize the previous training modules and action steps to fill in those gaps, and ensure you are prepared to fundraise successfully!
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